
 

 
 

 

 

 

Reteam, Project Manager 
January 2021 – present 

Project manager for creating a strategy for the new development for the area Savonkatu in 
Helsinki based on Reteams approach on how to make desirable spaces. Handling 
recruitment and planning of survey, analysing data results, stakeholder communication and 
producing the report to be delivered to the client. 

BRIQ Project Assistant 
August 2019 – June 2020  

Market analysis in with the aim of identifying business opportunities in new 
markets, identifying and connecting with partners for collaboration for the 
Danish Olympic Pavilion 2020, development of communication strategy, web 

and social media, lead generation and travel management.  

Gehl, Business Development Assistant 
January 2019 – April 2019 

Market analysis in with the aim of more proactive business development 
processes, CRM optimisation, sales material and translation of existing sales 
materials, analysing global conferences in order to prioritise and to be able to 
use for strategic marketing, producing manuals to support and streamline 
processes within the company.  

Relesys, Account Manager 
August 2018 – December 2018 

Sales of the Performance and Communication App towards the Swedish 
market, segmentation and establish contact with new leads, present and 
communicate Relesys know-how to potential clients, delivering customized 
solutions to medium-sized  

companies and enterprises, working closely with the executive team to 
support overall business development. 

 

Malmö University 

Masters, Leadership for 
Sustainability August 2019- June 2020 

Master thesis: Perceptions of the urban 
practitioner: Towards end-user stakeholder 
participation within the innovations of living 
development process 

 

Copenhagen Business Academy 
Bachelors, International Sales and 
Marketing February 2015- June 2019 

 

MS Office Package 

Microsoft Dynamics 
Navision 

 

Kajsa Sjunnesson 
(+45) 27 28 25 16 
kajsa@sjunnesson.se 
Copenhagen 

 - Problems are simply poorly dressed opportunities -  

I’m the person who will make things happen. I will dive in 
to a task with eyes and ears open for ideas, as well as the 
person who follows up all the way from execution to the 
after math. I have the tendency to work with people from 
different professional and cultural backgrounds so that our 
collective knowledge base is as wide and deep as the 
project demands us to be.  

 

Swedish – Native  

English - Native 

Danish – 
Intermediate  

Communication and costumer service  

Between the years 2011 and 2016 I’ve worked 
with everything from the administratively 
challenging day to day activities as a buyer at 
Scandium (London) to the high-end service 
experiences the customers expected of me at 
Illums Bolighus (Malmö) where I sold furniture 
for almost four years. I learned that I am a 
service orientated person who rarely lets 
costumers leave without a smile, and the 
occasional couch. I continued after that 
working for Vipp (Copenhagen) with 
communication towards stakeholders globally 
with the primary goal to strengthen sales and 
information flow. In this role I also planned 
several events in different sizes.  


